What Every Smith Lake
Buyer & Seller Needs to
Know Right Now

Your 2025 Mid-Year Market Guide to
Navigating High Rates, Rising Inventory, and
Buyer Power

LAKE @ COAST

REAL ESTATE CO.

Welcome to your comprehensive guide to the current Smith Lake real estate
market. As we navigate changing conditions in 2025, this analysis will help
you make informed decisions whether you're selling your lakefront property
or looking to buy in this beautiful region.



https://gamma.app/?utm_source=made-with-gamma

Market Context: Late 2023 — 2024
Slowdown

Smith Lake's market shift began in late 2023 and continued throughout 2024. While pricing remained essentially flat during this

period, other key indicators signaled the end of the COVID-era boom:

) )
Extended Selling Period Growing Inventory Price Adjustments
Homes stayed on the market Available listings increased steadily, Current data shows 45.6% of active
significantly longer, requiring sellers giving buyers more options and listings have reduced their asking
to be more patient during the sales shifting negotiating leverage away price, with an average cut of
process. from sellers. ~9.5%.
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Quick Snapshot: What's Happening on Smith Lake?

Mid-Year Market Data (January 2025 - July 2025)*

111 3X 124 11.7

Homes Sold Inventory Increase Days on Market For Sold Months of Inventory
Down from 122 in 2024 and 105 Active listings have nearly tripled LIStIngS Creating a definitive buyer's
in 2023, indicating a cooling compared to 2023, giving buyers Up significantly from 94 days last  market with increased negotiating
market unprecedented choices year and 86 the year before power

"Increased inventory + higher mortgage rates = buyer leverage."



January-July 2025 at a Glance

Smith Lake's average sale price is up, but this rise comes from more expensive homes selling, not an across-the-board increase

in home values.

Metric

Days on Market (Avg)

Active Listings (July)

Homes Sold (Jan—July)

New Listings (Jan—July)

Average List Price

Average Sale Price

Months of Inventory (Avg)

2024

94 days

193

122

287

$923,900

$697,014

11.6

2025

124 days

220

111

314

$921,329

$834,207

11.7

What It Means

Homes take ~1 month
longer to sell

Buyers have more options

9% fewer closings vs.
2024

Slight rise in new supply
Essentially flat

+20% — driven by more
high-end sales

Still a high-inventory market
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Key Insights

Not True Appreciation COVID-Era Gains Are Gone

The 20% jump in average sale price in 2025 is misleading — it reflects a larger The rapid price spikes from 2020-2022 have leveled off. Sellers expecting
share of expensive homes selling, not a market-wide value increase. continued rapid appreciation need to adjust expectations.

Price Adjustments Common Flat Pricing Trend

Nearly half of active listings have reduced their asking price, with an average cut of Despite active sales activity, overall home values have remained steady for two
9.5% to meet current buyer expectations. Even with the reductions in price homes years, marking the end of the pandemic-fueled price surge.

are still selling below asking price.
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*2025 increase reflects more luxury sales, not true market-wide appreciation
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Smith Lake vs. the National
Vacation Home Market

Nationally, vacation-home demand has softened due to higher rates and
inflation, but the Southeast is performing better than many regions.

' '
Value Proposition Regional Advantage
Luxury lakefront living at a Strong appeal to buyers priced
lower price-per-acre than out of increasingly expensive
many comparable Gulf Coast and Florida
destinations, offering better markets seeking comparable
value for discerning buyers. waterfront amenities.

y, y,
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Lifestyle Appeal

Year-round recreation opportunities and relaxed lake living continue to
be powerful motivators, even in a slower market.
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Interest Rates & Market
Psychology

Current Financial Environment

5.257% 6.8%

Federal Funds Rate Average Mortgage Rate
The Federal Reserve has maintained elevated Higher borrowing costs have dampened buyer
rates to combat inflation enthusiasm and purchasing power

Jerome Powell and the Fed’s wait-and-see stance is keeping the housing market in a holding
pattern. The big question: Is this a strategic pause—or a political move? With inflation hovering at
2.3% and new tariffs adding uncertainty, the Fed appears to be holding out for more clarity. But with
mounting pressure from President Trump and other key voices—and recent economic data showing
signs of stability—a rate cut this fall is starting to look increasingly likely.

Optimism in the Market

Goldman Sachs forecasts three rate cuts before the end of 2025—with more
expected in 2026. These cuts could significantly revitalize market activity for
Waterfront Properties.

"Mortgage rates are the magic bullet—and we're waiting for them to drop."—
Lawrence Yun, Chief Economist, NAR

Market Outlook

Anticipated rate cuts later in 2025 could lower
borrowing costs by up to 1% in 2026,
potentially creating a more active market.

/\ Seller Note: Rate cuts may bring
more competing listings to market
alongside increased buyer activity.
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Current Mortgage Landscape

Interest rates remain elevated at around 6.8%, continuing to dampen buyer
demand and keeping affordability tight for many potential Smith Lake
homebuyers.

Homebuying demand was sluggish in 2024—the second-least affordable year on
record—driven by high home prices and mortgage rates. Demand for second
homes fell even more sharply than for primary residences, and 2025 is shaping up
to be even tougher for the second-home market. Potential rate cuts in the near
future could help revive demand.

Demand For Second Homes Fell to 6-Year Low in 2024

Number of U.S. mortgage originations for second homes, by year (Source: HMDA)

258,289
229,199
I 179.536
2019 202( 2021

Why This Affects
YPU _ iy
« If you're buying, expect more competition when
rates drop

» If you're selling, today's buyers are more selective
and cautious
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What's Next? Forecast for
Fall & Beyond

1 )— September 2025

First anticipated Fed rate cut, potentially beginning to ease
mortgage rates from current 6.8% levels

@— October 2025

Second projected rate cut may stimulate increased buyer
interest as rates approach 6%

/?n— December 2025

Third expected rate cut before year-end, potentially triggering
more significant buyer activity

@— Spring 2026

Likely return to more balanced market conditions.

"Want to get ahead of the next market wave? Let's talk strategy before the
shift."
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Seller Playbook for Late
2025

@ > ®

Price Strategically Extend Your Timeline
With Inventory up nearly 300% since 2023. Overpricing is the The average Smith Lake home, if priced correctly, now takes
fastest way to be overlooked. over 4.5 months to sell. Build this extended timeline into your

" . lans and prepare for a longer marketing period.
Match market realities; homes priced above market now P prep g gp

average 165+ days to sell, often requiring multiple price cuts.

~ \
Be Market-Ready Partner with a Local Expert
With high inventory, presentation matters: professional Working with an agent who specializes in Smith Lake
staging, professional photography, video tours, social media properties can help you navigate changing conditions and
marketing and making necessary repairs are essential to connect with qualified buyers.

helping your home stand out.
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Sellers Questions for Agents

Questions when interviewing agents

« Are you a full-time or part-time agent?
« Do you specialize in the Smith Lake Area?

« How many listings do you currently have on the market? Do they
have time to dedicate themselves to selling your property while

juggling other clients listings?

« How many homes do they have on the market that are older than
180 days?

« How many of their listings have they had to reduce the original
listing price? Do they overprice to get your business? ... or price it

honestly for the current market conditions?

« What is their marketing strategy for selling your home? How is it
different from other agents strategies? Do they do anything other
than plug your home in the local mls?
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What Buyers Should Do Right Now
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rﬂ Explore Expanded Inventory

With nearly three times as many properties available compared to
2023, buyers have unprecedented selection across all Smith Lake

neighborhoods and price points.

rﬁ\) Exercise Your Negotiating Power

Buyers are successfully securing price reductions, seller-paid closing
costs, and flexible closing timelines in this market.

N ,
| J Lock in Before Rates Drop

If interest rates fall later this year, expect competition to surge. Buying
now may mean better terms and less competition.

Think Long-Term

Smith Lake properties, particularly those with prime waterfront
locations, have consistently shown strong appreciation over 5+ year

periods.
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Bottom Line

The Smith Lake market has been in a slow cycle since late
2023, with flat pricing through 2024 and an increase in price
reductions to meet buyer expectations.

In 2025, the apparent rise in average sale price comes from
more luxury properties selling—not from across-the-board
appreciation.

If you're selling, now is a strategic time to position your
property for potential rate cuts bringing more buyers and
sellers to the market in 2026.

Late 2023

Market slowdown
begins

2025 (Current)

Longer selling
times, price
adjustments
common
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Throughout
2024

Flat pricing,
increased inventory

2026
(Forecast)

Potential rate cuts
may stimulate
activity
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Ready to Make Your Next Move on Smith Lake?

~

N N
Market Valuation Market Knowledge Local Expertise &
Get your home's true market value in Discover - Stay informed with quarterly Personalized Strategy
today's COﬂdIItIOI’IS with our ypdates on Smith Lake property values, Benefit from our deep understanding of
comprehensive lakefront property inventory levels and buyer trends. o . .
. specific neighborhoods, amenities, and
analysis. . .
waterfront considerations around the
lake. Receive customized guidance for
your unique situation, whether buying or
selling.
VRN VRN
Trent A TaylorBroker /
OwnerLake & Coast Real
Estate Co.

Specializing in Smith Lake for over 15 years.

Contact me today to discuss your Smith Lake real estate goals and how we can achieve them

together.
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R Call/Text: 256.280.3422 | >« Email: trent@lakeandcoast.com

2P Subscribe for monthly Smith Lake market updatesemail: info@lakeandcoast.com (type "subscribe to Smith Lake market updates” in the subject line)
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